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ABSTRACT

his study aims to investicate the influence of product price levels and promotional benefit

levels on consumers’ selection between a price discount and a volume discount. An

experimental method is employed for the investigation. Four experimental scenarios are
established using a factorial design that produces all possible combinations between the two levels
of product price (cheap vs. expensive) and the two levels of promotional benefit (low vs. high). Each
scenario comprises 65 respondents making the total sample size of 260. The consumers are randomly
assigned to one out of the four scenarios in order to rate the promotional choice between price and
volume discount. The findings show that consumers are likely to choose the price discount rather than
the volume discount in most scenarios. The only situation in which consumers may select either price
or volume discount is when they buy cheap products with a high promotional benefit. In addition,
the experimental evidence indicates that the higher price of products the consumers perceive the

more opportunities the consumers go for the price discount.

Keywords: Price Discount, Volume Discount, Decision Making, Promotion, Prospect Theory
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1. Unu

Tulanvesnsudstumagsia msdaadunisnann (Promotion) uwilslussduszneuvesnagndiitiolsr
ganaUsvauaNdNsa Feusznoulufedanssuiivarnmans 17 nslawan (Advertisement) nsUsyandusiug
(Public Relation) NMsUTM13gnANENTUS (Customer Relationship Management) wagn1sdalasunisuny (Sales
Promotion) (Kotler & Keller, 2016) nagnsnisduadunisvieiierfundslundesilenfianuddy tieldnsedy
anufesnsvesuilnalussesdu viliiuiloadadulatedsiunasdoluumiundy delhiAnsenuisvos

1Y aa a

I3 A a X . o X | a o I v ! Y] I3
DNANTINENNUU (Banerjee, 2009) ‘VNUﬂ']iﬂQLﬂiiJﬂ']ﬁ‘U']EJ@']Q@J'JWQUi%ﬁQﬂﬂ'ﬁs[ﬂjLLWﬂmqﬂﬂumquﬁﬂﬂisﬁqmwaﬁﬂmgﬂ

@

919 NstdnsdnasuniIsnatnlutssusureInIseanNdndueituyg wWisvinlwauawdunsdn vSenisldnisduasy

Y

n15v18luY9BUAIY94IAY BN MIAIULUINIINITAAIN 1Judu (Sharp, 2013)

mATemsunsdnaiunisuelusiiniiiiumnannsoutsesnidu 3 amenuddssediude 1) deiile
AeUAININIININMsdaaiunsnanandungutmangle 2) AeiRsafuuiansmnezimaluladnisdaasy
nsaaala q AAedulugaamnisy uaz 3) Weuiieoonuuuasdusznaumsadnaiunsiefiangay (Grewal
et al, 2011) wefasunanzluamensided 3 Fuivheniseenuuumsdnaiunisue fuilaaamuisony
suLuunsdaaiunsvglavainvateguuuy (Banerjee, 2009) 1) @3uans1An (Price Discount) Fadunisansian
ludaiu Wy dauan 50% 2) Msandaliina (Volume Discount) sn1zifiuntsansiaimnteluliinasniy
WU nsTo 1 uaw 1 uasn1suaNeeadisie (Premium) dadunisunnvestseinndu q fionevsierdomde

lainevesivausnge Wusu

N1FITENAIUNITEBNLUUNTALESUNTUETINIULIgNWULRLBE NBaLATS 017 NsiUSeuiisudoniy
NNSAUESNN1518 (Message Framing) Seninanisuanssienisanduiuesiduiiaznisandusiuiutu (Chen,
Monroe, & Lou, 1998; DelVecchio, Krishnan, & Smith, 2007) A15tUS8ULIBUNTITAASIATNAIEAIILALANS
ANSIANTNUIUNINWUUASAALT (Chen & Rao, 2007) A1SUSEULIEUTEMINNITIAIUANSIATLAENITLONUDITIS8
(Banerjee, 2009; Palazon & Delgado, 2009a, 2009b) iJudu agtlsAimunis@nwinisiuSeuiiisuguuuy
A1SALEASUNITVI8TERINeEINaATIALazEINanUSIaL 819 N1SUSeuisu dwan 50% nfun1sde 1 wau 1
2 v oA g ° v | I3 - A a a ' a ) '
Qs gnnuindaliegidudnuiutes egralsinig msfnwiiawieuiisunisdeasunisugluasguuuudingd
M~ | A & | a A ] T ° 1% v 1% a | a
fanutaula Wesain 1) Wuguuvunisdaaiunisuiennuinivegidudsedrtuiunasinervan 2) nsdaasy
nsveidessUkuuansa biszaivessauselovuiduyadfmiuilviniy Sdenndeadu Grewal et al. (2011)
natuayulviinisfinwmsvuuumsdaasunisnenuandsiuudliessauselovdyarduilvindu

lums@nwidauTeuieuinguuuunsdaaiunisue laun mslidansia vienshidiuanysunm

dnswadanisindulavesruslanuinndt §Idelauudgiuiuiniinisdeduladenlusluduveduilaneiass

Re 2D

Y L3

Jufvanunisaifiunnanafuly Tasaoiunisaifigninundnyilunuidedde anunisaidiguilnadosudly
sefuTIAALAnsstY (Budisiagn/ums) uazseduessauszlevdildfuanmsduaiunisne (essnusslomn
fou/ann) Fatunuddeitaladuinudninavessefusandudn (Product Price) uazseiuossnUslominig
dai@3un3ve (Promotional Benefit Level/Promotion Depth) Aiflanisdndulaidonsuuuunsdaaiunisue
senineduans1An (Price Discount) (WU duan 50% diuan 25%) wiediuanuuin (Volume Discount)
(Wu Fo 1 wow 1 Fo 3 way 1) wansAnwidesduusslvidmiviuszneuns teduuuimdunisnden

susuuMsdaatunsvgliaenndasivaniunsaiiuanaieiy
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2. NUNJUISSIUNSSUIIa=auuRIIuNI1SIVe

2.1 msAndulvidongdiuunsduiasunisvigs:ndnvdouansinidouanusuiru

[ |

1N5TUNTIUNH LMY uSlandiulvgjagsuinnen (Value) fansdaasunisuigkuudnuansia

Y 9

WINNIMUUEINAAUIIIM (Sinha & Smith, 2000) nilslunguiiaiuisaeiureusingnisalsainginfie ngw
AIANTs (Prospect Theory) (Kahneman & Tversky, 1979) laganszdfgyuamguiiifie n1suaueiiaiduyasd

o W

(Value Function) @sildnwazdrdgaiuuszniseie (agun 1)

1) ety v() Ao M3TuAAnINNslasu (Gains) uazgeade (Losses) Baaziilguiuansnsduseniiu

=

2) Audnwugnaniigansgide (Loss Aversion) Ae n13iuiAIvean1sagide (Loss Value) gl

9 Y U Y

YUINNINNIINITTUFA1AINNSIASU (Gain Value) w38 [v(x)] < [W(—x)| nanafie uywdsanA1vea g deuInnid
A1reIn1stasulusiafvady 019 Anuidudinainnisindume 100 vn azfiuiauinniinuguile
nM35URuNs 100 v Wudu

R
a a a = =l o Y

3) gn51MsTuANanaaInnstasurTegeydeiiudu (Diminishing Sensitivity) e n155U3

LY

AT
lusnsianauiletsuuilduniogydefiomaiuiy Snvazdndrilhifnanuduiussenineuaiuasy
Usinadelesuludnuasldsadn (Convex) wasanudusiusseninsnnriuasyinudsigy doludnvasldmne
(Concave) Usingnisaifinuiiiu e1fi AuuAne19Tendng 10 wag 20 um AWABUITIAININATIAIILUANGNY

5211719 110 wag 120 U visensvudunadl 2 asfianuauiesnitnistiviunawsn 1usu

yan1 (Value)

v(G)

gouide (Losses)

/5 (Gains)

v(—L)

Uil 1: Snwairveailadduyanlunguiaens (Prospect Theory) (Kahneman & Tversky, 1979)

1% oA

dnwazvesilanduyanifinanaiuisaeiuienginssuredduilan luussiaunisiuinuaifdaenis

Y 9
¥

d9a3UN15V18wUUansIAN (Price Discount) kazkuvdiuanusunas (Volume Discount) tagluifiazvaenmiagig
A5 USBUMIBUSEINE@INansIANT 50% kazdiuanuSunuinnsee 1 way 1 LagnSauasuNISUI89andwuU
sananlvisuusemenwiniu
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1aA1 (Value) 1A (Value)
e =& D(2G)
o{() semmmessmmm gamwlﬂsmwwuuv(a) .
L
gy (Losses) il %5 (Gai gy (Losses) L 95y (Gai
GRY) osses G oG W (Gains) GRY osses G oG W (Gains)
(-2
______________________ e V==
Tgaﬁhmigcygﬁﬂﬁamm 2
/ 77777777777777777777777777 ‘U(—L) / U(—L)
yaAnldsuandiuan 50% waAnldzuannnisde 1 uau 1

JUN 20 mswSeuiiiguyariiinduseninenisduasunisuguuudiuanakazd uanuTiua e ileaidugaa

Weninsantugfl 2 mn G WisualiouduAilasu way L wWisualiousimidessnely nsdaasy

= 1

| o § YY o Voo Y L d g °o § v
nsveandIu 50% wviguslnaagidngayidsanaaviniu v VL) luraueiinigde 1 wau 1 evilA

EYR

[

fuilaadudamanfintuvintu v(2G) - v(G) fednsuzianzuesiliiduyaniiiosuisdn uyudaeidnaves
anugaydeninninAivesnisleiu Jeildyadinisgadefianasaindiuansian 50% dpmueuinnityadd
Adiutunmsldaud 2 fu 91nnsde 1 uon 1 Mnvquidnandisiu Twesuneldiduilaaduunltufia
UFAUAIYBINTALETUNNTUIBLULAINAATIAININN A UARUTU

3 —

2.2 dnswavavds:AausiAduAninenisAandulvidonsuivunisauiasunisvie

INNTNUNIUITIUNTTUAUATALASUNTV8NUI Seausiadua ndunislududsdfyiidamane

nsfuiuaznisdndulavesiuilan 019 {uslamazaevauesdedaninudivansiaiiuyaaisiuiuiusng,

'
=

Mduvesidudlunsdndudndsiniune wazazndunsadudiodudndisnnign (Chen et al,, 1998) wiofuslan
Su3AmAa (Srichookiat, Aueaungkul, Jantaranipa, & Kumburib, 2018) uagfienela (McNeill, Fam, & Chung,
2014) nduansmiiunndu Wesgluanunisaiidedudsawnady [Wudu wenaiiasuldanissanssuauise

asunglain duilanagidnisiunuduiignanasliiludwunnlududifisewnaiiedisuivdudfdsagn

dwiunisAnwinisanaulaveuilaailiieatunisiiensukuun15d wasun1suIgTEnI9E AN 1A
WisuilsuivduanU3una (Msdeuon) seiusaduiiensaziliuiulmiandwanenisdndulaidonvesiusian
InevneSunemeilaiduyan (Value Function) aziiulainguslanayjangadvanatlududfndsiaiuns uinndd
duAnisagnlunisdeaSunisuigiuuansian 19 YaA19INN15ans1A1 50% Ye9AUAT 1000 UM LA
) v v O ! a aAa a ' ' Vo = VY A a 3

100 v Wudu dsdumnauaanmsgydedisninaunniiauaiannslisu Jadumgliguilaaiivuildy

v A

Mgdnduladonnisduasunisusuuuansialadiiedulongluaniunisain1sEe duAntsAneUY
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Aad o

uonanLuAafInandIsiy dudiiisaunainesdududiidnuuziants asdudiiideides
nNaAe Lﬂuauﬁﬂﬂizmmﬁmﬁuqn (High Involvement Products) (Santandreu & Shurden, 2017) Gﬁﬂﬁgﬁiﬂﬂ
Fodldnisfinnsaniiddruanniunounisdndulate winesutniuuundengul Elaboration Likelihood ituifi
fuslnafiunldufiaslfiduniemdn (Central Route) dsdadldnsanzanudivemaiisnndulunsfiarsaniennud
1#5ua (Hawkins, Mothersbaugh, & Best, 2007) \umsliluunsadaguslanasiinauidniidaudmanuin
(Cognitive Dissonance) n§ndedudsaiisnunazenuinsinaule (Sweeney & Hausknecht, 2000;
Yamaguchi & Abe, 2016) 01l AnArmisaindsiidissnauladoludu sgndesdolyl Wudu duduilan
wszdnsguarldnssnglumsladnsesnaldnadeluszinaesmadenuiniu Wemnegluaniunisainistodudn
seung 977 Tuanrunisainsdaaiunisvonuy 9o 1 uwaw 1 ve 3 un 1 fuilaaenavslninsesedisasden
Fardeddiiuiinty Woldldduanaudeins ﬁauﬁﬂﬁmmquagué’a Iummzﬁéjﬁiﬂﬂ%ﬁﬁmwmawa

senadesaslunsdlnfedudsaign Ay

H1: fuslaaiuwalduiendenmsduaiunisnsuuudinansasnndudeiTeuiiisuiunisgouas
ynseRuAAudiguslnageisnagedu
2.3 answavoaus:auassnus:lgsuannisauiasunisvignidnonisangdulvidansdivunisduiasu
n1sv1e

sevessaUszlevdannsduaiunsue e szdvessaussleviiisnduiiguilaaldiuannsdaasy
M358 Geuenmileainnisvieundialy el dauansian 50% lasuessausgleviuinnindiuansian 25%
viomsto 1 uow 1 l#¥vessndsslevtdannniiniste 3 won 1 wasmnuwisuidfieusswing dauansiail 50%
wazn1ste 1 uow 1 fesliseduessndsleviiviiu dudu ssdvessavsslevdannisduaiunisuedudn
FawdsuiatldTnuseaninavesnisdaasunisune (Palazon & Delgado, 2009a) laesediuessauszleniavdma
Tnmseenisiuiamen nande Befuslaaldiuessaustloviannisduaiunisviedann Aazviliguslnaiin
ms¥unmAiinty 017 fuilnasuinmataindiuansian 500 wanndiit 109 s (Srichookiat et al., 2018)
uenanil sedveTsaUslenifidmanonuaulavesuilaadidideguuuunisduaiunisuedie oni fuilan
fuunlifufiazidondiuansiafuansteniusiioyariuuinniinisuansoiofiduiiloagluaniunisaliilasu
ossavsgloviannsdnasunisnenn Tasdaifeaisiaendunsafudruioagluaniunsaiiild suuselomiden
(DelVecchio et al.,, 2007) \Jusiu
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1aA1 (Value) yar1 (Value)
17(40)"":';-i';;":"g"'["
v(G) v(6) HAAMNATULIWIYY |
ED
4
3L -2L L 3L -2L L
i doud ver
gy G 2¢ 3¢ 4G MW optee G 26 3¢ 4¢ W
(-%)
R —— —T
waANsdeNanas
. - S/ S av(=1)
1 yaANsgaydeiuaY
------------------------------- v(-3L)
yaAlasuandiuan 25% warlasuainnisde 3 uaw 1

JUN 3: niswSeuiisunisduasunsuigdiuan 25% wazn1sde 3 wad 1 adeleiduyan

dwmfunisdndulaifennisdaasunisuievesiusinasenitsdiuansiadsuiieuivduanyusunu
(M5Peuny) seduassavseluvionvazdamasonisindulaludssifiugenann Tnglunsdvesnistouns HuslnAay
Fosldiuininniuluaniunisalseduessausylonitos iededudlilddiuanmudons WewSeuiioudy
anunisaiszduessaUszloniann e1f Audisianduar 100 UM Huslnaazaesldidu 300 um [iodoAuAD
4 3y Tunn3de 3 wow 1 (a350Usylowiien) Iuﬁumsﬁﬁﬁimwﬁmﬁ&m 100 U Lilededud 2 Fu lunnsie

1 wow 1 (essauszlevinin) WWudu Wiehilsdiduyari (Value Function) unedune audiulddn dauansian 25%
o § Y o YRR a 3L = & o § Y o o Y
agyhbiguslaaduAiannmsagdenana (v(—T)—v(—L)) Tuvagn N13%e 3 wou 1 wvhlvguilaasuiaives

nsgaLdeniiNaY (v(-3L) - v(-L)) fwddnazgnuaenion1ssuiama1a1nnisiasudum ey (v(46) - v(Q)
wifionvagliifisaneilioiouduaiuan 25% (g3uil 3) dsluluaaiunisalifuilaaldsuessauseleniainnis

duasunisvedesas guslaaduuilduiaziuluidenJUunuunsduaiunisugluuduansInuInninsteuLny

H2: guslaafuwilduiazifiennisduaiunisvisuuudiuansiauinfuiiesidisuiiguiunisveuns

N5LAUDITaUsEIEvUNIASUIINTAWESUNISVUANTB8AY

(9

nauuigIufing 1ty ansasanadunseunuiAnideduandugui 4
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MINUSSzAUSIANGUAT
- nstiBodusingn
- nsioauAnSIAIWY H1

msAngulaidensuiuunsduiasumsvig
(ans1A1 vs Golnu)

assnus:lgslinannisauiasunisvie Ho
- lioy
-un

UM 4: NIBULWIAANTTIYY

— —
3. 08N1SIVY
353981BmAaes (Experimental Method) Huszifeuisilasuanuileulunuideniseanwuunsdaass

n15v18 (Grewal et al,, 2011) ¢MuITeiFlFITITeLTmanes lnednsauandiudsdase 2 s fie 1) dauus

P
a v

seAuTIMAuRguTinAlzie dAiuds 2 sedu e nsdlreduAisiAgniuSeuigunsalTeduAITIAUNG uaL

va o

2) fwls5eauassaUselesiannn1saaasunisee 1 2 seau @nSeuisuties) ananUsoasedneey 6198

Y

Jeovnuuungunaaeeiieisnsnaukuuwineaisea (Factorial Design) sanuidu 4 ngu fm1s1ed 1

dmiumseanuuusiwuslunismaaes sedvessausylevdanmsduasunisuietes §ITuidennisdaasy

a 1l = o ¢ a | v & Y ¢ 1al
n1svefiansiAegi 25% Fadlessaustlevilifisuindunisde 3 wou 1 uassedvesiaUsslevdunn aginis
ans1A1 50% Feusylewdiieuwindunisde 1 wau 1 f3deidenidaniunisainisveduiuseinnidedilunismaaes
Wesnaiuisanuiunisduasunisviersuisuudivansainaznisdosanlududuszsiandinariliniy
eduaneng o Tl Snisdadududnfiannsodeladmsuynmeannie

A58 1: nguvaaadluaniunsaing 4 uwuy

s=auassnus:lggliaNnisavlasunIsve
liog uan
a@01un1sal 1 L@ensening a@07unnsal 2 Ldensening
an
. N 25% VS 3 uau 1 50% VS 1 way 1
STAUSIARUAINDYD
@07UN158] 3 L@ABNTTWING @0UN158] 4 LEPNTTNING
K
25% VS 3 uau 1 50% VS 1 wau 1
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naudiegdlunisidendsilfe uslaadifisneld Fuasnuiunisduasunisvielugiuuvansnaiuay

a £%

nsuanduA luwndineiies Jamdnasan fIdeimuavuiangudiegelagldlusunsy G-Power lagriinun

[

AtEEIRYAURANAIA (Alpha) WAU 0.05 KazA18IUIAN1TNAaey (1-B) Wiy 0.95 LagnInuaA1ansna
Joadfu (Effect Size) agluszdunats Wiy 0.25 (Cohen, 1988, p. 355) A1esrBasyvasUfduritus (Numerator
df) Wiy 1 Swrundunaaesvinfu 4 ngu agldndusegsdusiisiuau 210 au Taefvwiaiedslunsagngy
Wiy 52.5 faoea agslsfimudidednaulaufesns iiwdnfesas 20 defiluwsiasnguiswauiegiasity
65 AU FauTiavmA 260 FI0813 (65 x 4)

Y oa

AuslamgnidenidudiegnemieiBnuagain (Convenience Sampling) 91nvinsassnauiuaznaniinniely
Jodnaswan ieliiogregnguidingulneusirainainudides (Completely Randomized Design) §3d8
#ni3ssnuvasuniuyedl 1 89 adl 4 adufuluauasu 260 g anduuilnafignidenidudiesns asdundy
wvugeuamIInnesldesadulindr eduslae 1 viw agld 1 anunisal 910 4 aounisal andudmeu
agndesveliindeaniunisainisdederinluieasanaudimuaniunisaifigmeuiae anduliseysanderd
foes wazgmeusondonitazdndulaidensuuuulysludunuulanumnsiaieuiiou (Comparison Scale)
muanunsalifitwualilusuuaeuniy 09 frevduaeaniunisainsdeidedn “magn” AldTy “ossausylon
Mnmsdnaiunsvedes” fnovargnissvelidndsaniunsainisderderinisangn desdudeduuulafld
Mntuagligmevssymamendeindfinanfiazde andulmeuazpoumunasiaioudioy sewinsnisansan

a v

AuA1 25% warn1s¥e 3 waw 1 Aanslugun 5

= o ] - & = <
denusluduniedne onTusludu denlusludumieyn
UNNEHA Tanlé uNNgA Y .
3 = =
aAn91A1 25% | } 4 } } } } } } } | ‘li'aaj‘iﬂ’] 3 YU uau 19U
INFIANAY UTIANLVINAY
4 3 2 1 0 1 2 3 a 5
@ nsudasAnaumsIins e
1 1 1 1 L L 1 1 1 1 ]
I 1 1 T 1 I 1 T T 1 1
-5 -4 -3 -2 -1 0 1 2 3 a 5

UM 5: fedranasiniSeudiou weldinnsdnaulanisduasunisvigluaniunisalossauselovios

fAteimundriigdrouidennisduaiunismouuvansnliidudiay wagnisdeuauiianduuan 1wy
drouidennsananlumedieluszduil “37 dazgnuvaady “-37 deunsiased nanfe mndedsfinay
mneawi Fuilaadennisdaaiunisvioiuuansiauinniinisidendounn (a3u 5) madanisleszi
AMULUTUTIWERINE (Two-Way ANOVA) gnihunldlunisuidmney

v
o

d15UN1TATINABUANAINVDIUUUADUNIN HIT8NAADUANUITONBYBIUUUABUNIUAIETTInGY
(Test-Retest Reliability) lngiiwvuasuniulunaaauiungudiog19duiu 40 AW wazaaun ugIiuALLAY

lupsan 2 usseernaiu 1 dUai uazideyanlaluinsienien ICC (intra-Class Correlation) lagiden Two-Way
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Mixed Design LazldonLuUNITAIUIMLUY Absolute Agreement Wan15atATIZMNUAT ICC WwinAdu 0.997
Fafua 0.9 wlamuldinanuueisveswuuasunueyluseauduin (Excellent Reliability) (Koo & Li, 2016)

4. Wan1sdvy

4.1 anuruzNWUS:BINSANENSVOINAUAD0EN

dnvaznilszrinsaansveinguiiedne 260 wuin dwlvgidumends (Fevaz 70) 91g32ning
20-29 U (§ewag 51.2) aunsAnwseaulsygns (Govar 64.2) ds1elalade 10,000-19,999 v (Seway 51.9)
wazdlanuglan (Seua 52.3) Usenaueningsnadiudd Suswnis wilnausiiamia wasuSenenyu (Segay 83)

LazillanII9aRUAN YT YRINANMI0E 1Y 4 Ngu WudnvaENIUTERINSAEnsiauaaeAdaiy

4.2 anuru:n1sAndulvaidengUnuunisduiasunasvagiunsa:aniunisninnaay

. miade = -1.17 Aads = -0.37

HIE

5 4 -32-10 3 45 54 -3-2-10 12 3 4°5
anunisal 1 Fedudsiagn essauselenivey anunisal 2 YodumsAgn assauselevilann
aATIAN 25% VS 3 o 1 aA3IAN 50% VS 1 uow 1

— ALaay = -1.80

ALady = -2.29

’_’—'_\ [ [ ]

S5 4 -3 -2 -1 0 1 2 3 4 5 -5 4 -3 -2 -1 0 1 2 3 4 5
danunisal 3 Yadurm AN as5aUselevitos #0un1sal 4 FaAUAITIALNG B5TaUSELEYTINN
anT1A1 25% VS 3 way 1 an31A1 50% VS 1 way 1

JUN 6 uKuAIWN Histogram vesiuwlsnisdeduladensluuunisduasunisueluusazngunaass
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JUT 6 wanafisguuuunisuanuasesnisideniusiuduris 4 aaunisal azviulddnduilnadiulng

Y Y

fwwnldudennisduasunisvigsuudiuansiauinninnsgewasluynaniunisallaefiatsunainaaieilnfnay

v
A a

WeninsanlviaziBeatunui guilaafivnliadennisduasunsugiuvansiaunduluaniunisains@edun

IS (@01UN15alA 3 uay 4) NaAe JULUUNTUINLRIANvugNsIivIIUINTu

A1519% 2: Na%ﬂﬁau@]’]’muﬁ]ﬂﬁh\?‘d@ﬂﬁﬂLaaﬂfﬂilﬁaﬂzﬂLLUUﬂ’]iﬁI\TLG%Nﬂ’]iGU’]EJﬁ 0 ALLUY

TukfazanIuNIsaINAa s

. Anloag AgIIuULASTIU Anana t AtedAry
anunisni o _ _
(Mean) (Standard deviation) (t, df =64) Sig. (2-tailed)
1. %a%uﬁﬁ’lmgﬂ assausylevites -1.17 3.44 -2.74 .008
2. FoduA1siAngn assausylevilunn -0.37 4.08 -0.73 468
3. @eduA1miung ossausslevites -2.29 2.63 -7.02 .000
4. YoduA1s1Aung 8550uUsEleruNN -1.80 3.52 -4.12 .000

iielilddoagulusgiulszeing Ivinimedevannigiuinaededinanindauwansiaain 0 ik
naUsng I difesanunisalifeaiiidnadelduandaain 0 Ao anwunisaidl 2 Fefuslaadodudrsiaignain
nsdnasunsveTiiiessauseleviunn (t, ., = -0.730, P = 0.468) nanfe HuilnAeavzidennisdaaiunisue
Tugtuuulafldluaniumsnidinans dmsvaniunsaiimders 3 anunsal fuslnafuuldudennisduady
n1591BUVLANTIAT (Price Discount) ¥INn3n15@okny (Premium) adu Tasanunisalfiviliguilna
fuulduidennisduaiunisvisuvuansiaiuniigade aniunisainisgedudisauniessadseloviainnsg

dasun1sv1elae (Qmiwﬁ 2)

4.3 nN1snadoudnswanan

AI38vin1snsIvdeudennanlosunaunsinsgridayanewmaianisinserinuwUsusin (ANOVA)
A a v = 2 Yy v M e a & ¢ P
WieRarsaundmenisuedlugui 6 azmuladdeyaldlafinisuanuaswuuunilung 4 aniunisal wazilliensivdeu

ANUWIAUYDIAULUTUTIN NUTT Tayans 4 nguantunsal danuuwdsusilaimingu (F, ., = 13.49, P <0.05)

Wesandeyanisandulanisifenlusluduainne 4 ngunaass lavilndennaslesduniuinaila
N1TIATIVANNLUTUTIN NE1Re Jeyans 4 nau dladinisuanuaswuuldulasund wazanuuususaliimingu
(F,

294 Wilcox (2012) laglunsiiasgviagldanadonia (Timmed Mean) #sagdninzuuugeaanayzianoanty

2.

(3,256) = 13.49, p<0.01) #37834l4n159ATILMANUUUTUTIVLUULNTS (Robust ANOVA) AMkuife

evene

¢

fauar 10% NBUILATIY
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aaudon
ARTIAN —— SEAUAY

& v
-5 = o— TRAUAILM

L Een gt
[y o

E=TCL N )

r 3
Yaunu
assauselyeniday assavstlysniing

(25% vs 3 woal) (50% vs 1uan1)
JUN 7: Aafensun 10% veinisidenuwuumsduaiunisvisluusaganiunisainaaes

'3*0‘171' 7 wansAnadensy (Timmed Mean) vaan1sdndulaienjunuunTduasunisueveuilan
fumnnesiaieudlevainia 4 aomunisal wanisnedeudvEnadiEuTuS (nteraction Effect) seming
fusseiuTmauiuasiuUssziuessaustloviidmarionisidenguuunisdaaiunisue wuin lisiufduius
JEI9@99 LU (Q=0.19 P>0.05) mnﬁmamwmngﬂﬁ 7 uiuI1 ANUTUYBINSINTENINN@AIUNNTAINNS
%a%uﬁﬁwmgﬂLLaxLLwaﬁé’ﬂwmwmuﬁ’u Fatunisulanuludvinandn (Main Effect) aansavildeganssly

#5911 (Hair, Black, Babin, & Anderson, 2014)

Y A !

dmTun1IAaRUBVENANENYRIRILUTTEAUTIAAUANEINAR BNSIERNFULUUNITELETUATSUE WU
seausAduamiinasenisideniuslutuegeildedAgyneais (Q=8.19, P<0.01) na1nAe Kuslaailuulluy
A & ' a . . ~ X A v oa | eady & a v
3ELaaNA15AUATUNITVIBUULAATIAT (Price Discount) Windy Weguslnannagluaniunisalinesyedunn
FIAMNITY (X pmsaismnan = =096, Xaommsaismns = —2.67) elanunsafiarsanlaainnisivseuiisusening dudsy

Ya o

waziduiivlugun 7 anduidelansiaaeuvuinvesdvina (Effect Size) wanuin wuindviswalAniaiu 0.23

U A o L a v a o v a A Q.II v Y
nafe MmuUsszAuAdudauisaesuiegdudinisdndulaudenluslutuvesnounvvasunulasesay 23
ayunaniaaeulidtgeusuanuigiu H1

é’m%’umswmaauﬁw%wamé’ﬂﬁuaqﬁaLL‘Uiizﬁuaﬁaﬂisi%ﬁﬁdqwamﬂ'm,ﬁaﬂgﬂLL‘UUﬂﬁﬁ'dLﬁ%umiﬁm&J
WU '55é’uaimﬂiﬂa‘nﬂajﬁmasiam'ilﬁaﬂiﬂﬂu%’uaEJ'Nﬁﬁ&Jﬁwﬁiyvmaaa (Q=2.05, P>0.05) nanfe Huilaa
ﬁLLu’ﬂﬁuﬁ%Lé‘aﬂgﬂLLUUﬂﬁﬁ'dLa%mmiﬁmmwuamﬂm (Price Discount) sislunsdiessausslovtiunn @o 1
Loy 1 videan 50%) wazessaUstlemidos @ 3 wau 1 wiean 25%) MUANFIAY (Xt = ~1.75,

pssovssloniion = —1.63) BasUran1snadeulal Jeyaidesedndlidanunsaduduniseensuauyfgiu H2 1 agnals

A =

Anuanadslunsiossalselevutesidaliaravuinninanadslunsdlassausyleviuin nande Weassausylowd
nlasuanmsduatunisviganasiusiaaivuiliiunazifendiuansauindulewIsuiisuiunis@euay wanin

[ a

Jayafieuszandliiisanadonisyeusuauyigiy H2

01sa1sUSHIsssNY



UA 42 a0uA 164 matAu - SUIAU 2562

5. asdna:onusiswa

5.1 afiUsnowa

a

NNANIINAFRUALNAFIUNUD auufgiu H1 Tuase lneduilaafuuliudeduladensuuuunisdaasy
MsmBRUUAanTIAIINTY (Teufunisdeuny) WeAudisiaunady Tasannsnosuisdmguianileidu
yar1 (Value function) (Kahneman & Tversky, 1979) #aflanszdrdnyin uywdinazliquafunisgade
unndnuatnnslesu Jeiliuilaaliauainnmsgydeiitesasaindiuansiauinnitnaaniitinein
nsldsuuAuAiutunnnsteuny SnuwmAndmguifatuayuaunfigiu H1 Ao Audifidsiaunavie
golivessinagifuduiUszinmifiaitugs (High Involvement Products) Ssagvinlviguslaaldingnalunslasnsos
HadWEUR M EeNINNTY %QQU%Iﬂﬂ%Uismawa%gaé”;amssﬂmi‘]wé’ﬂ (Central Route) (Hawkins et al., 2007;
Kotler & Keller, 2016; Nayeem & Casidy, 2013) MIRasaniseuAsUINATURLYlUSs Us UnadwsldRun Ty
Fahluguunldumsdaduladonnisdaudsunsusuuudiuansiaannninistewny Tnenanisvadevaunfigin
H1 wuirflanuaenadesiunanisidoaes Sinha & Smith (2000) Fawui1 fuilanduinmuAinisuanidoy
(Perceived Transaction Value) 21nd@auans1A1 50% wnndin1ste 1 wau 1 eghdlsiism nssuinmaran
nsdaaiunIsvIens 2 uwuu danuuendsdesas luduiididnuazmsdoiietnau 01fi nszanuiivy nednulen
Jusiu

dmvaunfgtu H2 wudn deyaideuszdneluauited liawseasldauufgiudunie nande
Lianunsoasuldeguiiveddgyitessauszloniannisduaiunisvieiianasasdsmaliduuildunindendou
senntulaiieuiunistonnn ednslsfinunadnsluaiadodinuandiifiudouulivvesauufigin H2 7ld
Aan1sally (g3ul 7) nanafe duilnefuunlimdendauansamnnivlunsdifinisduadunisviefossadsslond
EELN

Wewenfinrsanluudazaniunisalveanisveass wansliiiuin Juslaadiuuiliufiovidonnisdaasy
nsvekUUENanTIAlunNanIuNISal enviuiiesaaunsaiifenfs nstedudniinagnuarlisuessausslevl
N (@wans1n1 50% uwarn1sde 1 wan 1) wandliiiudn Tuaniunisalfainanguilaaiuusldufiozdonnis
duasunisvegluuulantd manaludwmguifionvesuielide yaauiunldannisuandud 1 Ju JelndiAes
fugaAtinilianansinIaInsavis 11e931n93931A19N8199ag Inanune198e Falimnuduiusigadunse
seninensagidenasnistasu ei lulinnuusnsinaseninansintumenasnseeRuniiiiuiuies A

& A X 4 a ao £ < v @ a
waneneaziiuTule Rulidausndy Wudu dwanddugui 8
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yaA" (Value)

&
n15%8 1 uny 1

L
-L -3

qml.ﬁu (Losses) 1#5v (Gains)

1RG4 [~h~ """t TTTTTTTTTTemoes

#d1uans1nl 50 %

JUN 8: MslUTpuliiguyadiinseninedinansim 50% uazn1sve 1 uau 1 lun1steduAismAign

5.2 Aruds:losulun1sdve

nan153deamsagnldidunuimslifiuguszneunislunsimuaguuuunisdaaiunisuield Taevin
FIAduA1veIiUsznaunsgnivilneduilanindudusfdsiaune gusenaunisaisidnagnddiuansinuinnin
n1sgewanlun1sfsgaduilaa Tumemsestumnidudusniuiineglusedusaign duszneunisensazidents
4 & 1 A Nal vo ¢ & o & ' v
nagnsn1sgeunuls Inslanizegredddunstinlasuessaysslovinnn Ge 1 uaw 1) Nsllenanandlainluyuteswes
Ausznaun1s mstewauazliusslenininnit Weswnguszneunisanunsaviedusmsessuiendsdudlasinga

' o s 1 o & s & PN
nimsldnagnsaiuansia Asunagnsnisae 3 woy 1 a1avsnesylaulvldlalunsdldumsmign

dmsvaudssnndeifignausiduluiuided desnngifeldlinoussymandedlusuvasuny
Anadsvessaderndnanannsntuldidumdunsgisds Wedmuanagnssuuuunisdaaiunissld
Tnsandayaiifivanguslnawudn dedsangnasiidnadosgd 464 vin lusasdodsaundaiaded
1,574 U ﬁdﬁ?uﬁmLLUIQWJ’IJJQﬂLLazﬂ’J’mLLWG@’IR]R]SE]%J'?;Qﬂa’NSﬁ‘Vi”J"ldi?ﬂ?ﬁdﬁ@ﬂﬂﬂﬁﬁ’]ﬂizu’]m 1,000 UM d195U
AudUszLnmidori

5.3 Vo9nanazvolauoliu:

nsfnwiassiiitesifaunsUsaduded Usznisusnauifedldiifodmenns fwsligauiadosnnunss
melu (Internal Validity) wavzfidasiinludesanunsiniouen (External Validity) (Malhotra, 2010) nanafie
Tuprmiduateenvasiifauusdu 9 Aidsmasdenisdndulavesfuilan Uszmsiiaes uunilldlunsmaasadudud
Uszinnidedn Gsenaazdidedrinluitesvenisiilunanisideludssgndldfuuiunaudidu 4 fedulunising
adwieluonmarinnsandnududsey 9 dudia o1 uﬁaﬂmwma@u‘%‘[mﬁ%u‘%mmﬁm (Need for Cognition)
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